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The Brochure Supplement provides information about Kenneth L. Osiwala and Kyle M. Akers
that supplements the Barber Financial Group, Inc. (“BFG”) Brochure. You should have received
a copy of the Brochures. Please contact Tom Clough if you did not receive BFG’s Brochure or if
you have any questions about the contents of this supplement.
Additional information about Kenneth L. Osiwala and Kyle M. Akers (CRD# 5521788) is
available on the SEC’s website at www.adviserinfo.sec.gov.

ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE
Kenneth Osiwala
Born: 1965
Post Secondary Education:
•
•
•
•

Oral Roberts University, Bachelor of Science, Accounting, 1987
Successfully completed the securities licenses: Series 6, 7, 22, 26, 63 and 65
Accredited Investment Fiduciary® (AIF®)1
Insurance Licenses in Life, Health, Disability and Variable Annuity

Recent Business Experience:
•
•
•
•
•
•
1

06/2017 – Present: Barber Financial Group, Investment Adviser Representative
02/2014 – Present: Osiwala Properties, LLC, Managing Member
05/2007 – 6/2017: National Planning Corporation, Registered Representative
05/2007 – Present: Osiwala Financial Group, LLC, Investment Adviser Representative
12/1993 – Present: Osiwala & Associates Strategic Investment Services, Investment
Adviser Representative
06/2017 – Present: Mutual Securities, LLC Registered Representative

The AIF Designation certifies that the recipient has specialized knowledge of fiduciary standards of care
and their application to the investment management process. To receive the AIF Designation, the
individual must meet prerequisite criteria based on a combination of education, relevant industry
experience, and/or ongoing professional development, complete a training program, successfully pass a
comprehensive, closed-book final examination under the supervision of a proctor and agree to abide by
the Code of Ethics and Conduct Standards. In order to maintain the AIF Designation, the individual must
annually attest to the Code of Ethics and Conduct Standards, and accrue and report a minimum of six
hours of continuing education. The Designation is administered by the Center for Fiduciary Studies, the
standards-setting body of fi360.

ITEM 3 - DISCIPLINARY INFORMATION
Mr. Osiwala has no history of any legal or disciplinary events that deems to be material to a
client’s consideration of Ken Osiwala to act as their investment adviser representative. FINRA’s
BrokerCheck® may have additional information regarding the disciplinary history of Mr.
Osiwala that is not included in this brochure supplement.
(http://brokercheck.finra.org/Support/TermsAndConditions.aspx)
ITEM 4 - OTHER BUSINESS ACTIVITIES
Mr. Osiwala holds an insurance license to sell limited insurance products. It is anticipated that a
small portion, less than 5% of his time, will be spent providing these insurance products. He
may receive compensation from selling insurance products and therefore receive economic
benefit for this activity. This activity may create a conflict of interest with clients. However,
since this activity represents less than 5% of his time and income, it is presumed not to be
substantial.
Mr. Osiwala is a registered representative of Mutual Securities, Inc. (“Mutual Securities”), a
securities broker/dealer, and a member of the Financial Industry Regulatory Authority, Inc.
(“FINRA”) and an investment adviser registered with the Securities and Exchange Commission
(“SEC”).”
As a broker-dealer, Mutual Securities engages in a broad range of activities normally associated
with securities brokerage firms. Pursuant to the investment advice given by Mr. Osiwala
investments in securities may be recommended for you. If Mutual Securities is selected as the
broker-dealer, it may affect transactions in securities for you, a client of BFG and Mr. Osiwala.
By serving as the broker-dealer, Mutual Securities and Mr. Osiwala may receive commissions
for executing securities transactions. When Mr. Osiwala receives commissions in connection
with the advice given to advisory clients, BFG and Osiwala may reduce a portion of its fees by
the amount of the commissions earned by Mr. Osiwala.
You are advised that if Mutual Securities is selected as the broker-dealer, the transaction charges
may be higher or lower than the charges you may pay if the transactions were executed at other
broker-dealers. You should note, however, that you are under no obligation to purchase
securities through Mr. Osiwala, BFG or Mutual Securities.
Mr. Osiwala may provide advice regarding investment company securities. You should be
aware that, in addition to the advisory fees paid by you, each investment company also pays its
own separate investment advisory fees and other expenses. In addition, you should be aware that
mutual funds may be purchased separately independent of the investment management services
of BFG and Osiwala.

Mr. Osiwala may, in his capacity as a registered representative of Mutual Securities, or as an
agent appointed with various life, disability or other insurance companies, receive commissions,
12(b) -1 fees, trails, or other compensation from the respective product sponsors and/or as a
result of effecting securities transactions for you. As previously noted, when commissions or
fees are received by Mr. Osiwala in connection with the advice given to you, he may, but is not
obligated to, reduce its fee proportionate to the amount of the commission or fee earned by him.
However, you should note that you are under no obligation to purchase any investment products
through Mr. Osiwala.
Mr. Osiwala is Managing Member of Osiwala & Associates Strategic Investment Services, Inc.,
a registered investment adviser. Mr. Osiwala may receive compensation in his role as Managing
Member. This creates a conflict of interest. To manage the potential conflict, Mr. Osiwala
always puts the interest of the client first.
Kenneth L. Osiwala owns Osiwala Properties, LLC. This entity owns commercial real estate.
This activity should not create a conflict of interest with clients and represent less than 10% of
his time and income and is presumed not to be substantial.
Once a week for one hour, Mr. Osiwala appears as a Co-Host on America’s Wealth Management
Radio Show on WJR Radio.
ITEM 5 - ADDITIONAL COMPENSATION
From time to time, Mr. Osiwala may receive expense reimbursement for travel and/or marketing
expenses from distributors of investment and/or insurance products. Travel expense
reimbursements are typically a result of attendance at due diligence and/or investment training
events hosted by product sponsors. Marketing expense reimbursements are typically the result of
informal expense sharing arrangements in which product sponsors may underwrite costs incurred
for marketing such as advertising, publishing and seminar expenses. Although receipt of these
travel and marketing expense reimbursements are not predicated upon specific sales quotas, the
product sponsor reimbursements are typically made by those sponsors for whom sales have been
made or it is anticipated sales will be made.
ITEM 6 - SUPERVISION
Mr. Osiwala is an investment adviser representative of BFG. Mr. Osiwala is supervised through
a compliance program designed to prevent and detect violations of the federal and state securities
laws. Supervision is conducted by the Chief Compliance Officer, Tom Clough who is
responsible for administering the policies and procedures. Mr. Tom Clough reviews those
policies and procedures annually for their adequacy and the effectiveness of their
implementation. All policies and procedures of the firm are followed.
Mr. Tom Clough may be reached at 913-393-1000.

ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE
Kyle Akers
Born: 1987
Post Secondary Education:
•
•
•

Cornerstone University, Bachelor of Science, 2008
Successfully completed the securities licenses: Series 7, 9, 10, 63 and 65
Insurance Licenses in Life, Health and Variable Annuity

Recent Business Experience:
•
•
•
•
•
•
•

06/2017 – Present: Barber Financial Group, Investment Adviser Representative
03/2016 – Present: Osiwala & Associates Strategic Investment Services, Investment
Adviser Representative
06/2017 – Present: Mutual Securities, LLC Registered Representative
02/2015 – 06/2017: National Planning Corporation, Registered Representative
12/2014 – 4/2015: TGF Advisors, Investment Adviser
8/2013 – 10/2014: Larson Financial Group, Investment Advisor
7/2009 – 8/2013: Scottrade, Client Relations Supervisor
ITEM 3 - DISCIPLINARY INFORMATION

Mr. Akers has no history of any legal or disciplinary events that deems to be material to a
client’s consideration of Kyle Akers to act as their investment adviser representative. FINRA’s
BrokerCheck® may have additional information regarding the disciplinary history of Mr. Akers
that is not included in this brochure supplement.
(http://brokercheck.finra.org/Support/TermsAndConditions.aspx)

ITEM 4 - OTHER BUSINESS ACTIVITIES
Mr. Akers holds an insurance license to sell limited insurance products. It is anticipated that a
small portion, less than 5% of his time, will be spent providing these insurance products. He
may receive compensation from selling insurance products and therefore receive economic
benefit for this activity. This activity may create a conflict of interest with clients. However,
since this activity represents less than 5% of his time and income, it is presumed not to be
substantial.
Mr. Akers is a registered representative of Mutual Securities, Inc. (“Mutual Securities”), a
securities broker/dealer, and a member of the Financial Industry Regulatory Authority, Inc.
(“FINRA”) and an investment adviser registered with the Securities and Exchange Commission
(“SEC”).”
As a broker-dealer, Mutual Securities engages in a broad range of activities normally associated
with securities brokerage firms. Pursuant to the investment advice given by Mr. Akers
investments in securities may be recommended for you. If Mutual Securities is selected as the
broker-dealer, it may affect transactions in securities for you, a client of BFG, Mr. Akers. By
serving as the broker-dealer, Mutual Securities and Mr. Akers may receive commissions for
executing securities transactions. When Mr. Akers receives commissions in connection with the
advice given to advisory clients, BFG and Akers may reduce a portion of its fees by the amount
of the commissions earned by Mr. Akers.
You are advised that if Mutual Securities is selected as the broker-dealer, the transaction charges
may be higher or lower than the charges you may pay if the transactions were executed at other
broker-dealers. You should note, however, that you are under no obligation to purchase
securities through Mr. Akers, BFG or Mutual Securities.
Mr. Akers may provide advice regarding investment company securities. You should be aware
that, in addition to the advisory fees paid by you, each investment company also pays its own
separate investment advisory fees and other expenses. In addition, you should be aware that
mutual funds may be purchased separately independent of the investment management services
of BFG.
Mr. Akers may, in his capacity as a registered representative of Mutual Securities, or as an agent
appointed with various life, disability or other insurance companies, receive commissions, 12(b)
-1 fees, trails, or other compensation from the respective product sponsors and/or as a result of
effecting securities transactions for you. As previously noted, when commissions or fees are
received by Mr. Akers in connection with the advice given to you, he may, but is not obligated
to, reduce its fee proportionate to the amount of the commission or fee earned by him. However,
you should note that you are under no obligation to purchase any investment products through
Mr. Akers.

ITEM 5 - ADDITIONAL COMPENSATION
From time to time, Mr. Akers may receive expense reimbursement for travel and/or marketing
expenses from distributors of investment and/or insurance products. Travel expense
reimbursements are typically a result of attendance at due diligence and/or investment training
events hosted by product sponsors. Marketing expense reimbursements are typically the result of
informal expense sharing arrangements in which product sponsors may underwrite costs incurred
for marketing such as advertising, publishing and seminar expenses. Although receipt of these
travel and marketing expense reimbursements are not predicated upon specific sales quotas, the
product sponsor reimbursements are typically made by those sponsors for whom sales have been
made or it is anticipated sales will be made.
ITEM 6 - SUPERVISION
Mr. Akers is an adviser with BFG. Mr. Akers is supervised through a compliance program
designed to prevent and detect violations of the federal and state securities laws. Supervision is
conducted by the Chief Compliance Officer, Tom Clough who is responsible for administering
the policies and procedures. Mr. Tom Clough reviews those policies and procedures annually for
their adequacy and the effectiveness of their implementation. All policies and procedures of the
firm are followed.
Mr. Tom Clough may be reached at 913-393-1000.

